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Note : Attempt all the sections as per instructions.

AT - ’Eith el & FRIER g ity
i 1_{1'_1 i~ Section—-A
(e
(Very Short Answer Questions)
(afy 7g sl 9w)
Note : Auempt all five questions. Each question carries

4 marks. Very short answer is required not
exceeding 75 words. 5x4=20

T : |l 9 9w B I AR o@s 9w 4 3 @
8| It 75 9t ¥ offy @y S onfya 2
1.  What do you mean by Sales Management?
[9ha 999 @ YH 91 Yy 87
2.  Whatis Sales Compensation?
faska erfegfs ar 27
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Note :

(2)

W hat do you mean by Showroom and Exhibition?
e 0F qHEY A AH ;T A 87

What are the functions of sales executives?

Rag sl 3 FF-P § F4 27
What are the types of Marketing channels?
e afewst 3 F9-29 & g7 87

Section—-B
(@vz-a)
(Short Answer Questions)
(7g Sy av)

Attempt any fwo questions out of the following
three questions. Each question carries
10 marks. Short answer is required not
exceeding 200 words. 2x10=20
Frfofaa @ oefl § A Bedl @ awlt 3 I
fifoe ) 9l@F 999 10 SFH # 21 swaFas 200
gl } dY IJav AufEa 2

What do you mean by marketing management”
Distinguish between sales management and
marketing management.

faqury gasa @ SI9E @41 g 27wy g¥e oF
faqurd 449 ¥ 3H<{ daigC |
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(3)

What are the objectives of Sales management

positions?
fma a=y ®™Ff 3 AF-BF ] IZ2Y 87

What do you mean by Personal Selling? Explain the
advantages and disadvantages of personal selling.
afrs g s F oed 87 s A

$ W™ Ud Bfal & Ao S |
Section-C
(ave-%)
(Detailed Answer Questions)

(Rregar sw il W)

Note : Attempt any three questions out of the
following five questions. Each question carries

20 marks. Answer is required in details.
3%20=60

e :  Frefataa dfg gt 3 8 B @ oo 3 I
Afra | g&F 99 20 FH & & | faEga IO snfEa

Z :
9. Define sales organisation. Discuss the need and
importance of sales organisation for a big industry.

fawg desa 1 ufewfaa i o a2 Iam & [Fo
famg daed 41 JAaFHAl 0d ged & fadas e
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10.

1L

12.

&

(4)

; . 0
What do you mean by Recruitment and SGIECHIOI‘I.
Distinguish between recruitment and selection.
Explain the selection process of salesmen.

wdt v g | IR F

quasq |
What do you mean by dis
Discuss the various factors

tribution channels?
to be considered in

y Sales Training? What is the

What do you mean b
various methods of

importance of it? Discuss the

sales training.
ﬁmm"rﬁmwawﬂ%? FEH 1 HEd

37 Ry SRR @ R RiEE & avi FiI
Discuss the types of middleman. What are their
characteristics? Explain the concept of physical
distribution system. o
et @ SET FART | IR A-BT @ T ¥?
dfas Raw e H J@URN & qoH B |
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